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Comprehensive Dissertation Index, 1861-1972: Business and economics-Xerox University Microfilms 1973
The Railway Gazette- 1959
Railway Gazette International- 1959
The Electrical Review- 1958-07
The Book of Detroiters-Albert Nelson Marquis 1914
Popular Mechanics- 1926-01 Popular Mechanics inspires, instructs and influences readers to help them master the modern world. Whether it’s practical DIY home-improvement tips, gadgets and digital technology, information on the newest
cars or the latest breakthroughs in science -- PM is the ultimate guide to our high-tech lifestyle.
AMA Members and Marketing Services Directory-American Marketing Association 2003
Board of Trade Journal- 1968
Rock Products- 1926
The Electrical Journal- 1954
The Board of Trade Journal- 1968
Year-book-American Institute of Electrical Engineers 1945
Iron and Steel International- 1959
The Straits Times Directory of Malaysia & Singapore- 1957
Transport World- 1955
Iron and Steel- 1959 Vols. - include as a regular number the papers presented at the annual meeting of the Iron and Steel Institute.
Journal of the Institute of Metals-Institute of Metals 1954
Billboard- 1968-04-27 In its 114th year, Billboard remains the world's premier weekly music publication and a diverse digital, events, brand, content and data licensing platform. Billboard publishes the most trusted charts and offers unrivaled
reporting about the latest music, video, gaming, media, digital and mobile entertainment issues and trends.
The Aeroplane- 1938
International Broadcast Engineer- 1965
The Electrician- 1919
Fluoridation Facts-American Dental Association 2018-03-05 All-in-one resource in for everything related to fluoridated water, from its impact on dental health to its safety and cost-effectiveness. Dispelling common myths that fluoridation is
dangerous, this book provides science-backed information based on the most current research in Q&A format. This is the most in-depth and up-to-date educational resource available regarding fluoridated water, from the American Dental
Association.
Dod's Parliamentary Companion- 1990
IEEE Membership Directory-Institute of Electrical and Electronics Engineers 1973
Engineering- 1968-10
Bulletin of the Institute of Metals-Institute of Metals 1955
Capital Culture-Linda McDowell 2011-08-10 The changing nature of waged work in contemporary advanced industrial nations is one of the most significant aspects of political and economic debate. It is also the subject of intense debate among
observers of gender. Capital Culture explores these changes focusing particularly on the gender relations between the men and women who work in the financial services sector. The multiple ways in which masculinities and femininities are
constructed is revealed through the analysis of interviews with dealers, traders, analysts and corporate financiers. Drawing on a range of disciplinary approaches, the various ways in which gender segregation is established and maintained is
explored. In fascinating detail, the everyday experiences of men and women working in a range of jobs and in different spaces, from the dealing rooms to the boardrooms, are examined. This volume is unique in focusing on men as well as
women, showing that for men too there are multiple ways of doing gender at work.

Australian Sales Management-Guy Callender 1993 Textbook for students of sales management courses. Combines theoretical work on management of a sales team with practical references to the Australian business environment. Begins with an
introduction to the special conditions of sales management in Australia and proceeds with an examination of managing the workforce, general management skills, financial skills for sales managers and a discussion of contemporary issues such
as ethics and quality. Each chapter includes review questions and a brief case study. Includes a glossary and index. Guy Callender lectures in organisational behaviour and management and has experience in business administration and small
business management. Kevin Reid teaches in sales management, marketing and distribution.
Australian Books in Print 1999-Anonimo 1999-04 "Excellent coverage...essential to worldwide bibliographic coverage."--American Reference Books Annual. This comprehensive reference provides current finding & ordering information on more
than 123,000 in-print books published in Australia. You'll also find brief profiles of more than 12,000 publishers & distributors whose titles are represented, as well as information on trade associations, local agents of overseas publishers,
literary awards, & more. From Thorpe.
Australian National Bibliography-National Library of Australia 1995
Efficiency and Management-Guy Callender 2008-11-19 It is widely accepted that management concepts such as strategic management, human resource management and management development have a well-defined body of knowledge
designed to inform management praxis, however the notion of efficiency has no such body of knowledge to support its application within management praxis. This book proposes the replacement of the generalised term efficiency with the more
comprehensive notion of performance efficiency to provide a reliable basis on which to evaluate management behaviour. Given the scope of the investigation, the outcome is not designed to prove the success or failure of the inherent nature of
efficiency, but rather to establish a new starting point for yet wider empirical research. At a macro-level, it advances the proposition that the notion of efficiency has become an ideological statement of support for any management intention
rather than a practical means to inform or evaluate a range of management actions.
Also Innovators-Christopher B. Yardley 2019-04-30 ‘Thank you for your order, Mr Mainframe Customer. The cost is £5 million and the lead-time for manufacture will be two years. In the meantime you will have to build a special computer centre
to our specification. For our part, our project team will help you recruit and train potential programmers and we shall advise on how you might use the system.’ How different from today when the customer will want to see a specific application
running before he puts a hand in his/her pocket. Chris Yardley lived the changes as a computer salesman and tells his story of a career living and working in five countries. Warts and all. The ecstasies, the heartbreaks and idiocies of major
corporations. His career was not a planned one. In a growing industry, opportunities presented themselves and Chris believes he grasped every one presented. Having written his story, he has had every chapter verified by at least one person
who features in that narrative. His respondents have universally endorsed the facts with comments such as ‘Wow, I’d forgotten most of that’. ‘You have a fantastic memory.’ ‘I never knew before the full facts of what happened.’ ‘How have you
remembered all the circumstances?’ ‘It really is a people business.’ This is the only book that has followed a computer sales career over almost 50 years.
Public Procurement-Louise Knight 2012-08-06 In many countries and sectors, public procurement is developing from a functional orientation to an effective socio-economic policy lever. There is a great interest among managers and academics
to learn from other countries’ and other sectors’ change initiatives and how they dealt with the challenges they encountered. This text provides such learning opportunities, presenting case studies of public procurement, covering diverse
nations, sectors and issues. The cases are combined with editorial commentary and contextualizing chapters to assist the student reader in understanding this complex topic. The text combines descriptions of cases of public procurement with
cross case analysis to draw out the key dimensions to enable further examination of the central themes. Each case study concludes with three questions to aid its use as a teaching and training text. Edited by a team of internationally recognised
experts in the field this innovative text illustrates the strategies and innovations within public procurement on a global scale and highlights common problems that all countries encounter. Public Procurement is vital reading for anyone with an
interest in this topical area.
Service Science Research, Strategy and Innovation: Dynamic Knowledge Management Methods-Delener, N. 2012-01-31 "This book explores areas such as strategy development, service contracts, human capital management, leadership,
management, marketing, e-government, and e-commerce"--Provided by publisher.
New Commonwealth- 1957
Mining Journal- 1961
Consumer Behavior-Hawkins 2002 Marketing attempts to influence the way consumers behave. These attempts have implications for the organizations making the attempt, the consumers they are trying to influence, and the society in which
these attempts occur. We are all consumers and we are all members of society, so consumer behavior, and attempts to influence it, are critical to all of us. This text is designed to provide an understanding of consumer behavior. This
understanding can make us better consumer, better marketers, and better citizens. A primary purpose of this text is to provide the student with a usable, managerial understanding of consumer behavior.-Pref.
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